


The Better Spot offers curated concierge 
co-working environments specifically 
tailored to suit the unique needs of 
providers in the small-practice wellcare 
industry. We offer elite-appointed space at 
budget-conscious prices to attract 
upscaling clients. 

Our spaces are not simply designed from 
the ground up to meet the exact needs of 
the wellcare market. They are also built to 
promote cross-pollination of customer 
pools, by concentrating associated and 
ancillary service providers under one roof. 

Key Highlights: 
● Long-term, high-margin, repeat professional 

services revenue attainable from single up-front 
capital expenditure into real property assets. 

● 209 signed lease LOIs from practitioners in 2 
different major metropolitan markets.

● Automated system provided high-value tie-in 
business services (eg scheduling) furthering client 
retention and increasing demandable margin on 
lease rates. 

Industry: Real Estate, PaaS (Sharing Economy,) Health 
and Wellness.
Market Size: $7.1 trillion (global wellness space)
Target Customer: Wellcare sole practitioners, and small 
wellcare businesses. 



The sharing economy has 
demonstrably changed our society. 
Aided, in great part, by automation, 
new models are upending the 
traditional workspace as part of this 
revolution. Co-working spaces, once a 
fly-by-night joke, are now widely 
profitable. However, the current 
model of co-working space is built 
around an evolution from the coffee 
shop towards the “open concept” and 
ineffective office floor plans of the 
1970s. While some do offer offices 
with doors, these are usually at a 
premium. 

The co-working industry in general 
doesn’t provide access to the type of 
out-of-the-home spaces that wellcare 
practitioners require in order to 
effectively scale up their trade. They 
must book gyms, rec centers, dojos 
and other private venues at hard-line 
cost breaks.

This creates a serious impediment to 
providers across the industry. Many 
have more customers than they can 
serve from home, but competition 
for public-facing space with the right 
facilities, amenities, and ancillary 
service providers is fierce and costly.



The Better Spot is a better solution for wellcare practitioners seeking a bookable shared workspace that 
reflects their own professional needs and capacity. Ours is the best spot in which to grow your customer 
base, because the best providers are already here. 

We aren’t just better for practitioners. We’re also better for their customers. We try to reflect an aesthetic 
that matches the charisma of the upbeat and engaged healers who use our space to work their magic. 
The aesthetics of current spaces are outdated. 

The Better Spot provides clinicians, coaches and instructors with modern, shared spaces and flexible 
leasing options. Our building will offer accessibility to a buffet of wellcare services (mental, physical and 
occupational) with cost-conscious membership options. 

By bringing providers together in a single location, we can do more than simply create a harmonious 
space; we can pool The Better Spot back-end resources to cover many clients at once, thereby offering 
both low prices for clients and high margins for our shareholders. 



Contemporary overall 
design to increase 
customer 
cross-pollination

Long-term tenants 
have customizable 
spaces

Flexible leases: 1 week/1 
month/3 months/6 
months/1 year

Full-service proprietary App: 
■ Schedule space
■ Client scheduling
■ Receive & make 

payments
■ Custom branding

Contemporary overall 
design to feel social.

High-end amenities at 
an affordable 
price-point:

■ Micro spa 
■ Drop-In 

childcare

Flexible membership 
(CX at anytime, no 
contracts.) 

Multiple holistic 
service and practice 
offerings in one space



● Collected 141 
LOIs from 
practitioners in 
original market 
(Charlotte, NC) 
in 90 days.

● 68 LOIs 
collected in Los 
Angeles to date. 

● Our model works 
in Los Angeles at 
rates 25%-40% 
below what 
practitioners are 
paying there 
now, so both 
engagement and 
conversion of 
new clients is 
quite easy.

 

● Wellness 
advocacy and 
awareness has 
seen a fivefold 
market increase 
over the past 2 
years. 

● The 
shared-workspace 
market is 
expanding rapidly, 
but offering no 
solutions suitable 
to the clients 
signing our LOIs. 

● Nearest 
comparable 
co-working model 
raised $8 million in 
Series A round. 



Madilynn A. Beck / Founder + CEO, drives the overall 
growth and development of our organization. With a 
BFA, MEd, MFT and SECT, Beck has a diverse  academic 
and professional background, and an inspiring 
imagination. 

She brings us 10 years of experience in the branding and 
advertising world, working with Target, Apple, Kia and 
other major industry enterprise. Beck has a unique gift, 
an easy ability to identify her audience, speak their 
language and answer their questions.
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